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What Is Lease-To-Own Financing?
SNAP FINANCE is helping both cus-
tomers and retail businesses succeed by 
providing a reliable financing solution that 
fits their needs.

Lease-to-own financing is a fast, easy 
and flexible alternative for individuals who 
don’t qualify for traditional options. It allows 
customers to get what they need and want, 
then make payments over time—regardless 
of their credit score.

Customers no longer have to settle for 
less than what they want. Because lease-
to-own providers look beyond an appli-
cant’s credit score, a customer has a higher 
chance of approval. This gives them access 
to a wider selection of products and price 
ranges. And thanks to its simple qualifi-
cation criteria and minimal upfront costs, 

lease-to-own financing allows customers to 
enjoy their merchandise quickly and easily. 

As banks tighten their lending require-
ments, consumers with credit issues are 
often left unattended and in need of acces-
sible financing alternatives. With Snap Fi-
nance, retailers can ensure their customers 
have the support to buy the products they 
want and need. 

Customer Benefits
 ✔ Available to all credit types
 ✔ High approval rates
 ✔ Minimal upfront costs
 ✔ Quickly satisfies consumer needs
 ✔ Easy payments over time

 sleepretailer.com 3
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Cover Story

SNAP FINANCE DRIVES  
SALES WITH FLEXIBLE 
CONSUMER FINANCING

According to Experian, 35% of Americans cannot access traditional 

financing options, thereby limiting their ability to afford household 

commodities or cover unexpected expenses.1 Lease-to-own financing 

bridges the gap between customers building or rebuilding their credit 

and the things they need and want, giving retailers the opportunity to 

grow their customer base. 

W hen a store has limited financing 
options, customers with credit is-
sues will either settle for the least 

expensive item or leave empty handed after 
being rejected. Conversely, retailers that of-
fer a lease-to-own option see a significant 
boost in their average order value from 
consumers who now have higher spend-
ing power. Satisfied customers will return 
whenever they need, resulting in increased 
repeat business and incremental revenue 
for businesses offering lease-to-own.

Flexible consumer financing not only al-
lows the customer to get what they want 
quickly; it also minimizes repayment risk 
from the retailer by funding each transac-
tion as soon as two days after the customer 

receives their purchase. And with no com-
plicated software integrations, businesses 
can start growing their customer base and 
revenue from day one of their partnership 
with their financing provider.

This model of financing is becoming popu-
lar among retailers and stores who recognize 
this need and the many advantages it brings.

1 Experian 2020 Consumer Credit Review., Experian 
https://www.experian.com/blogs/ask-experian/consumer-credit-review/#s1

Benefits to Mattress Retailers
 ✔ Higher average order value
 ✔ Boost sales and customer base
 ✔ Enhance customer satisfaction
 ✔ Improve repeat business
 ✔ Minimize repayment risks
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About Snap Finance
SNAP FINANCE is changing the face and pace 
of lease-to-own financing with easy, fast and 
straightforward solutions. The company prides 
itself on delivering the level of integrity and trans-
parency that retailers and their customers deserve 
by following these principles and best practices:

 � Disclosing terms, fees and costs upfront
 � Ensuring every customer understands  

the financing product before signing  
their agreement

 � Educating and certifying all Snap Partners 
in lease-to-own best practices and policies

Snap’s proprietary decisioning platform 
delivers an application approval rate of up to 
80%. In 2020, the company approved and 
served over three million customers, gener-
ating $1.5 billion in incremental sales for its 
partners across the country. 

Snap Partners also benefit from its free mar-
keting program, EDGE, which delivers custom-
ers to their store pre-approved and ready to 
shop. Together with the company’s ecommerce 
financing solutions, retailers can boost their om-
nichannel presence with minimal investment. 

“Since we started offering 
Snap, the first year we 
saw an increase of a 
little over 30%. So if you 
think about the amount 
that you sold last year, 
and you can add 30% to 
that, it’s a smart decision. 
They make it easy for your 
customer [and] they also 
give me leads.”

—NICHOLAS D. 
DOVER’S MATTRESS 

BIRMINGHAM, AL

Benefits of a Snap Partnership
Boost Omnichannel Sales
Its financing solutions let customers apply 
from their smartphone while in your store 
or at checkout on your website.

Higher Average Order Value
Customers can increase their spending 
power with approvals for up to $5,000

Easy Customer Application 
With a streamlined process and simple 
requirements, customers have higher ap-
proval chances

Fast Decisioning
Consumers can get a response in less 
than two minutes, allowing them to shop 
with confidence

EDGE Marketing Program
Gain incremental sales from new and re-
peat preapproved clients sent to your store

Two-Day Funding Process
Quickly receive funds for each financed 
transaction while Snap assumes the  
financial risk
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Did you know up to 37% of Americans can’t afford a 
$400 unexpected expense?* Give customers great sleep 

with Snap Finance – a fast, easy financing solution for 
customers with less than perfect credit.

Partner With Snap Today!
801-405-9353

Mention Sleep Retailer when you complete your 
partner application and get a $50 gift card.

Scan the code to learn more or get started. 
learn.snapfinance.com/partner-sleepretailer

SCAN ME

Not available in MN, NJ, or WI.

*How America Banks, FDIC 2019 Survey

GOOD SLEEP IS 
A NECESSITY

SO IS FLEXIBLE 
CONSUMER FINANCING



Understanding Customers With Less  
Than Perfect Credit
LIFE-CHANGING events like marriage, 
divorce or transitioning jobs are some of 
the reasons why someone may become 
a credit-challenged customer, even if only 
for a short time. Experian classifies anyone 
with a credit score under 670 as a “sub-
prime borrower” and estimates that nearly 
35% of US consumers fall into this cate-
gory, with millennials representing a signif-
icant percentage.1 

In 2019, the FDIC stated that 37% of 
Americans don’t have $400 to cover an 
unexpected expense, making access to 
financing solutions a major necessity for 
them. Their research also indicates that one 
out of every five households doesn’t have 
access to any type of credit, proving that 
credit has significant importance for both 
consumers and businesses.2

Without access to financing solutions like 
a credit card, personal bank loan or retail fi-
nancing, these consumers require pay-over-
time solutions to get the things they need.

Credit-challenged customers are spread 
across the US and despite being gainful-
ly employed, they have limited assets and 
constrained incomes. Because of their sit-
uation, these individuals fear being denied 
financing and either delay major purchases 
or shop around for deals in stores that offer 
flexible payment options.

Consumers with credit issues work hard 
to earn an income while facing life transitions 
that have impacted their ability to access tradi-
tional financing. Like any other consumer, they 
need solutions to be able to afford major pur-
chases and improve their quality of life. Lease-
to-own financing offers that opportunity. 

“Snap came into my life at a very difficult time when 
we just had a major fire in our home . . . having to buy 
everything over was pretty difficult for us. I was so happy 
that someone would basically give me another chance. It 
was an easy and wonderful experience. I’d recommend Snap 
to everyone, especially if you’re having any difficulty.”

—RUBY M. | LOS ANGELES, CA

1 Subprime Consumers Across U.S. in 2021 
https://www.experian.com/blogs/ask-experian/research/subprime-study/

2 How America Banks: Household Use of Banking and Financial Services 
https://www.fdic.gov/analysis/household-survey/index.html
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Millennials: The Largest 
Consumer Market
With roughly 80 million individuals, Mil-
lennials represent the largest market 
segment in the US. Moreover, young 
adults are the perfect example of what 
having no access to traditional financ-
ing looks like, which gives them unique 
characteristics beneficial for retailers. 

 � They have limited credit histo-
ries and low credit scores 

 � They need pay-over-time solu-
tions to start an independent life

 � They prefer to shop locally, even 
at increased cost

 � They are the most accessible 
customer base because of 
social media

 � They share what they love

 sleepretailer.com 9
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How Snap’s  
Lease-to-Own  
Financing Works
SNAP’S simple application requirements 
make it easy for consumers to apply and get 
a decision fast. 

When an applicant is approved, Snap 
purchases the merchandise and leases it to 
the customer. Once they fulfill the terms of 
their lease-purchase agreement, they be-
come the owners and the merchandise is 
theirs. It’s that simple! 

Another benefit of Snap is that custom-
ers can lower their overall cost through our 
Early Ownership Options.

Maximum-Term Plan
Snap’s default plan offers customers the low-
est regular payment over 12 to 18 months, at 
the end of which they own the merchandise. 
The total cost could be one and a half to three 
times the cash price of the merchandise, plus 
applicable taxes and fees.

100-Day Option
Customers can reduce the total cost of 
their lease and acquire early ownership by 
making payments equal to the cash price of 
the merchandise, plus taxes and fees, within 
100 days after they sign their agreement.

Early Buyout Option
For maximum flexibility, customers can ac-
quire ownership at any point between the 
end of the 100-day period and their final 
scheduled payment. By paying all maxi-
mum-term lease payments before their due 
date, customers can save 30% or more in 
their leasing cost.

REQUIREMENTS TO APPLY

Be at least 

18 YEARS 
of age*

Have a monthly income of 

$750 
or more

Have an active  
checking account**

Have a valid email address  
and phone number

*  Minimum age requirements may be higher in 
AL, MS, NE and Puerto Rico.

**  May need a credit/debit card to apply.

REQUIREMENTS TO APPLY
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Partners Say
“Snap really helps me sell to 
a lot of customers who are 
on the fence…and we’ve had 
some customers who have had 
experiences with companies 
other than Snap and we’ve been 
able to offer them a longer period 
to pay it off. That’s really helpful 
for a lot of customers.”

—Dustin M. | Dover’s Mattress | 
Birmingham, AL

“We’ve had several customers 
that have been satisfied that 
have come back and reused 
their Snap. It helps our overall 
store sales.”

—Patricia | Badcock Home Furniture | 
Center Point, AL

Customers Say
“My boyfriend and I wanted to get 
furniture. Snap’s application was 
fast and easy, and we got approved 
for even more than we needed.”

—Crystal C. | Phoenix, AZ

“I had no furniture and no 
money to buy furniture . . . but 
then I saw Snap, where I could 
pay for it little by little! It was a 
great feeling.”

—Barbara V. | Los Angeles, CA

“When you get turned down for 
something, you feel hopeless 
and disappointed. When I got 
approved for Snap it felt like a 
weight lifted off my shoulders.”

—Tony N. | Tempe, AZ

What Snap’s . . .
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EVERY BUSINESS NEEDS 
FLEXIBLE CONSUMER 

FINANCING 

IT’S A WIN-WIN

Snap’s lease-to-own financing offers credit-challenged 
customers an easy, fast, and straightforward solution. With 

no hidden fees, surprise charges, or undisclosed terms, 
they can get what they need while you boost your sales.

BECOME A SNAP PARTNER TODAY!

Call 801-405-9353
or visit snapfinance.com/partner
Not available in NJ, MN, or WI.

WHY CUSTOMERS PREFER SNAP

•   All credit types welcome
•  Simple application

•  Fast decisioning
•   Approvals for up to $5,000

•   Flexible payment options

LOVED BY CUSTOMERS

Trustpilot ratingGoogle rating



“With Snap, customers walk 
in the store preapproved  
and knowing how much they 
can spend.”

—VLAD M.  
ONE STOP FURNITURE 

SACRAMENTO, CA 

One Stop Furniture
One Stop Furniture’s mission is to become 
an all-in-one destination for their custom-
ers’ furnishing needs. They knew that to 
reach their goal, they needed a custom-
er-friendly financing solution that was easy 
and flexible. 

With a growing number of Americans 
facing economic setbacks, One Stop Fur-
niture trusts secondary financing to help 
credit-challenged customers get what they 
need. In September of 2018, they chose 
Snap as their lease-to-own financing part-
ner. Shoppers can resolve their immediate 
needs, then make payments over time.

After nearly three years since 
becoming a Snap Partner, One 

Stop Furniture has seen a boost 
in sales along with customer 
satisfaction and retention.

500 
customers approved  

for financing

$385,000 
generated in financed sales

$200,000
 in repeat business

THE RESULTS

Snap Partner Success Story
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“Snap has helped increase sales! [With] higher approval rates 
and amounts, sales reps are able to offer more items because 
customers have higher chances of getting approved.”

—VLAD M. | ONE STOP FURNITURE | SACRAMENTO, CA
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MEET JOSH, a recent college 
graduate who is signing his first 
apartment lease. He needs a 
mattress, a sofa, and possibly 
a flat screen. But with no credit 
history, he’s denied traditional 
financing and must seek other 
solutions or go without. 

Help customers like Josh get 
what they need with lease-to-
own financing from Snap. It’s the 
easiest, fastest way to serve them 
and boost sales with minimal 
repayment risk for your business.

BECOME A SNAP PARTNER TODAY!
Call us 801-405-9353  

or visit snapfinance.com/partner to learn more

LOVED BY CUSTOMERS

Trustpilot ratingGoogle rating

LIFE CHANGES 
SHOULDN’T RESTRICT  

ACCESS TO FINANCING

The advertised service is a rent-to-own agreement provided by Snap Finance or its affiliates. 
While no credit history is required, Snap obtains information from consumer reporting agencies in 

connection with the lease application. Not available in MN, NJ, or WI. See lease for details.


